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Digital Tries to Launch Trading Room Comeback,
Touting Deal With Teknekron and Sale to Daiwa

H avING unburdened itself of its trading
room system integration unit, Digital
Equipment Corp. is locking to claw ns way
hack as a vendor of workstation hardware
to the trading room marketplace following a
vears-long drv spell. As part of the effort,
Digital has signed a marketing and develop-
ment pact with Reuters’ subsidiary Tekne-
kron Software Systems Inc.. under which
Teknekron will port its entire trading room
product line—starting with its Marketsheet
software and its Teknekron Information Bus
(TIB) digital data distribution softwane—to
Digital's 6d-bit Alpha workstations nunning
the Unix operating svstem. Daiwa Securt-
ties Corp.'s Tokyo-based Daiwa Institute of
Research Ltd.'s trading room is the partner-
ship's first customer, with an already live
30-position pilot installation which may
grow to |} securities trading positions by

April,

Daiwa's Tokyo-based pilot tests
Teknekron's trading room =oftware ranning
on Digital’s DEC OSF/1 for Alpha, accord-
ing to sources close to the firm. DEC OSF/1
for Alpha is Digital's flavor of Unix de-
signed to ran on the Alpha chip.

Digital was able to join forces with the
likes of Teknekron because it has finally
sold off its struggling Digital Equipment
Service Industries Solutions Co. (Desisco)
subsidiary. Digital sold Desisco o New York
City-based Management Technologies Inc.
early last month (T5T, Jan, 9). Following the
sale, [Mginal took steps wo shift its strategy
towards the front office, unencumbered by
its responsibility to sell the Dectrade market
dara distribution system. The vendor antici-
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Ahead of Move, First Boston Expects Trading Room
To Get Bigger—But Technology Revolution Can Wait

CS First Bosten Corp. officials maintain
that the impending relocation of the firm's
Mew York City operations to a building
awned by the Metropolitan Life Insurance
Ca. in midiown Manhattan will not directly
impact its trading room technology. “You
don't want to take the risk of moving toa
whole new site and then change technology
at the same time,” says First Bosten chief
information officer and managing director
Charlie Maver. However, First Boston's de-
cision o relocate into the 1.12 mallion-
square-foot site will likely result in a sig-
nificant expansion of the firm's New York
City trading operations.
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once renavations are completed at the new
site, the size of First Boston's trading floor
will have been expanded “three-fold.” With
upwards of 1,000 dealers currently in First
Boswon's Mew York City offices, the physi-
cal expansion would leave room for a facil-
ity of sigmficant size o emerge—not to
mention for incremental revenue gains by
the firm's technology vendors such as
Reuters’ Teknekron Software Systems Inc.
and Automatic Data Processing Inc., among
others. Maver confirms that First Boston's
new trading fleor will have the physical “ca-
pacity™ to handle more traders, but would

T Ty ppep—————

DEPARTMENTS

TRADING ROOM
METWORES

Sanwa Securities
Selects MY Link,
Mixing Triarch 4

Sanwa Re-Evaluaies
Incumbant Informix,
Eyes Applix g

WORKSTATIONS
AND AMALYTICS

C.ats Sells
Hew Ficad
To Bankers, DBMA &

PRODLUCTS
AND VENDIORS

IPD Prospectus

Offers Glimpsee
Of Applix Ine. :1

Taknakion Pats
Self on Back
In Internal Mama 10

TIME LINE 1"

CORE DUMP 12

facsimile distribution of this
Goryrighind nerwsladar is profised
by Faderl lam, Sech copyngst
inlringsmant |s subjact B2 In-
wesligation By the FEL Penalias
InaciLicn 1 1 one i i prisn and’

T, | e



