FRODULCTSs & VENDORS

T SELL BRIDCE, ALEX. BROWN

TOUTED OQRDER FLOW POTENTIAL
AnD Buy-51pe CLIENT LisT

I the wake of the recent sale of Bridge [nformaticn
Svstems Ine, to Welsh Carson Anderson & Stowe {(IMT,
Warch 3), sources familiar with the purchase say that
Yex, Brown & Sons Inc. touted Bridee's institutional
vrder flow potential and buy-side client list as key sell-
ing points. Alex. Brown is the Baltimore-based invest-
ment bank which handled the search for potential in-
vestars for Bridge, the combination equity and
analyvtics vendor fsoft-dollar broker.

Alex. Brown tried to reel in bids by both trumpet-
ing the advancements Bridge is making with its Intitu-
tienal Crrder Entey (I0E) automated order execution
network and by highlighting the company’s growth in
the institutional marketplace, these sources sav.
Bridige’s buy-side customers include: Alliance Capital
“lanagement LP, Fidelity Management & Research
L Mernill Lynch Asset Management, Scudder Stevens
= Clark, T. Rowe Price Associates, Trust Company of
the West and Wellington Management Co.

Avcording to sources, Bridge’s strategy for the fu-
e places heavy cmphasis on the development and
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marketing of [OE—the neares: ——yg Bridge currently
has to a competitor product to izzters’ Instinet Corp.
equities frading service, Bridg: 5 currently developing
an advanced version of IOE, weizs it plans to release as
an integrated display on the B e Workstation some-
time in 1995, sources say.

What's more, these sourss say that Alex. Brown
is forecasting %) percent grow s 2 the combination of
Bridge's IOE service and its olzer Ordpro broker order
entry system in 1995, Sources w20 <hat sales from 10OF
and Ordpre play a major role = 2 ex, Brown's pro-
jected 17.3 percent revenue growt for Bridge in 1995,
Alex. Brown is expecting rever e from [OE to really
pick up towsrds the end of 19 soarces say, when
Bn’.dge's entive institutional ¢l =ase should have ac-
cess to what Bridge has labeles (= [OF broker-newtral
network.

IOE currently has 10 clie- = neluding |15 Maorgan
& Co. and Wellington Manage=—- e 1. Ordpro, which
runs on Tandem Computer Co o PCs, 5 used by Ernst
& Co., a Bridge affiliate, to clez: srades for the
company’s trading arm. Sourcss sav that Bridge has to
date invested in excess of §10 = (il:on in the develop-
ment of both Ordpro and [OE.

Tip of the lceberg

The integration of IOE ar 4 Crdpro into the
Bridge workstation may reprew=nt just the tip of the ice-
berg with regard to an attempt ny the company to
build a powerful institutional o kstation offering.
Throughout the Bridge bidding competition, sources
consistently told IMT that WC A5 —which lists
interdealer-broker Liberty Brokerage Investment Corp.
among its business partners—waould try to give both
Instinet and Bloomberg L.P. a run for their money if it
got control of Bridge (IMT, Feb. 3} And, given the
amount of money WCAS has invested in Brid g, mak-
ing a run at Bridge’s bigger competitors sesms to be the
only way that WCAS could justify its purchase, WCAS
coughed up in excess of $140 million for Bridge—a
company which netted just over $100 millicn in rev-
enues in 1993, Adding to its financial burden, WCAS
also assumed Bridge's $38 million in debt.

However, just when and how WCAS and its
Bridge subsidiary will attempt to challenge either
[nstinet and /or Bloomberg remains to be seer. WCAS
now sits at the center of a complex netwerk of compa-
nies. In addition to owning a 51 percent stake in
interdealer-broker Euro Brokers Investment Corp and a
majority share in Seer Technologies Inc., WCAS alsa




